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Company Introduction = 23 43

Good morning = 8%

everyone = &I

| am Johnson , the Business manager in AAP / Taiwan Region.

First, we will let our sales manager present our company; secondly, we will visit our factory. In the end, a short

product demonstration will be given by us.

First=H%
Secondly = # T
in the end = %

On the agenda item number 5 is Q&A time.

BRELNES BFE 2HRERKE.

Company Overview

Establishment = 5% 31 BF &

Capital = EX58

Revenue = & ¥%8

Headquarter = #8%B

Employees = ET

Certifications = Fo&&

Do you have any branch offices?

Branch offices = /A F]

Currently = B &7

Shows the company organization slide.

Our company comprises three major departments.

They are Business manager dept. , Product manager dept. , RD dept.,
Our Department Head, Mr. Jerry Kao , is in charge of these tree departments.
a flat organization = &1L {E#&B

As you can see = WEFT R

from the year of 2006 = ##£2006F B4

our sales revenues increase gradually. = 23 5] & ¥ 55)% F 18 i
increase dramatically = 288 4 £ 18 I

drop drastically = & # % AKX T

In the year of 2006, our sales revenue reached US$10 Million. = 7£2006 E HK I ZE2$10M

We predict that in the incoming year , the forecast of our sales revenue will be US$ 20 Million.

predict = T

in the incoming year = B34

You are right. = 2.

We are confident that we can make it.
BEBFE ORI,

How is your marketing share?
LA RMA?

Our marketing share is ... percent
SERNATHEEERA..

Shipped more than one hundred million

HEBB1RE
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Occupied ten percent of the total market.
Occupied = B

of course = B

next year is going to be twenty percent.
BAEER20%

all kinds of = FX &K

Sole agent = BRAE

Our company was established/founded in 2006.

AN B ILA20065F

Our headquarter/factory is located in... = 1 &P/ T LK.

There are two branch offices in China. One is in Shanghai. The order one is in Hong Kong. Hong Kong is branch
office which report to Shanghai which is Headquarter of China Region. Shanghai office is the headquarter of China
region. The head office of the China region is located in Shanghai.

We have about 380 employees now.

370 people are in Taiwan and the rest of them are in china.

HERTE K RE

Our company is certified with ISO9001 and all of our product have the certification of CE and FCC.

We are awarded "The best Design" form Red Dot this year.

Reception = BB ERZEF

| am sorry to keep you waiting.
BRIGBBLEAET.

Do you have jet lag?

BREARE

JetlLag = BFZ=

Please let me know if this is possible.
B LITERR AT,

| am very glad to meet you.
RERERIEZ

The pleasure is all mine.
RuBIREHE

Do not worry.

Bl

prepare = %{§

Please take the elevator to the second floor.
FRERIICZ

elevator ((=) = EE# = lift (K X)

Introducing your colleague = N #EREE

he will be in charge of the Notebook Business.
incharge of = 88

under the charge of = H... B

Mr. Black is our product manager.

| have heard a lot about you.

APKRE

hear of = B8

nice to meet you.

REERIE

Here is my business card. May | have yours?
RENE R, UBREFEH—REA?

Would you like something to drink?
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BEBHAE?

Q&A &

Thank you for your time. = 3 BV EF R

Do you have any questions? = & {E{AIEEIE?

| will check with ..., and tell you..... = REHE. R, WHHME.

| hope | have answered all of your questions. = RH LR ELEAZEFAENMEE

For further questions, Please feel free to contact me after the meeting. = ZH# — S HIRIE, & TR ER LK.

Meeting agenda = 2& &2

Factory Visit

BEIRK

Future Business Model
RREEER

Free Discussion

i B Eh 5

Conclusion = &

These ware the presentation that | want to cover today. = A L BSXNEHHRAA.
The meeting will conclude with the following points. = & LA T S 4 EE B,
Thank you for your time and attention. = 55 &z S 8.
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